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3 months 2026 highlights: ~17/% YoY revenue growth driven by M&A: organic margins impacted by

operating deleverage

84,4 mln 1Q 26 Revenue (+171% YoY)
L> Organic perimeter -10.6% YoY

+ Omnichannel-go-to-market delivering robust growth
« Stable performance in Kitchen&Systems

Quarterly expected seasonality - mainly in Luxury Contract and Furniture
& J

4 N\
5,7 mln 1Q 26 Adj. EBITDA® (6.7% Margin)
L +0.4mln wrt 1Q 25

L> Organic perimeter negatively impacted by operating deleverage in
Luxury Conctract and Furniture

~ Break-even 1Q 26 Adj. Net Res

72,0 mln Net bank debt
L 114,2 min NFP including put&call and earnouts

L5 150,5 mln NFP according to IFRS16

(1) Reported EBITDA + non-recurring costs + M&A transaction costs. (2) Adjusted for EBITDA Adjustments,
change in estimate of put&call options/earnouts, PPA amortization and related fiscal effects. 2
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https://vimeo.com/1019362145

TRADE FAIR

Visitors'
~316.000

(+4.5% attendance
compared to 2025)

Intl. presence!
~68%
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(1) Source: areapress.salonemilano.it
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Mohd{)fficina — Via M2
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DAVIDE GROPPI. UN'ORA DI LUCE

an exhibition curated by Marco Sammicheli
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Revenue breakdown by SBA | 1Q growth driven by Mohd consolidation; organic performance reflects a
more pronounced seasonality towards the second half of the year, particularly in Luxury Contract

Revenue up 17% YoY driven by consolidation of Mohd
(~10% growth vs. prior period).

Kitchen&Systems performed broadly in line with 1Q
25, while Furniture and Lighting SBAs were negatively
impacted by projects’ phasing,

Luxury Contract in line with the 2H 25 exit pace,
reflecting an inverse seasonality vs. last year and a
consequently tough comparison base. Recovery
expected in 2H 26, supported by current confirmed
projects’ pipeline.

F1Q 25 F1Q 26
Furniture 29,7 25,3
Lighting 8.4 1.7
Kitchen&Systems 14,6 14,6
Omnichannel go-to-market - 20,2
Residential 52,7 67.8
Luxury Contract 19.4 16.5
TOTAL 721 84.4

-14.9%
-8.8%
+0.0%

+28.6%

-14.7%

17 1%

SBA %incidence - F1Q 26

B Furniture
B Lighting
B Kitchen&Systems

B | uxury Contract

B Omnichannel go-to-market
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Revenue breakdown by channel | Ex-Mohd contribution, Retail showed greater resilience compared to
Soft Contract, where macroeconomic uncertainty is extending project cycles

F1Q 25 F1Q 26 A
Retall 39,0 48,9 +255%
Soft Contract 13,7 19,0 +38.1%
Hard contract 19,4 16,5  -14.7%
TOTAL 121 84.4 H7 1%
Mohd's omnichannel business model drove robust Channel %incidence - F1Q 26

growth in both Retail and Soft Contract.

On an organic basis, Retail remains broadly in line YoV,
while Soft Contract keeps reflecting a more uncertain
environment, with extended decision-making and
project execution timelines.

H Retail
Soft Contract

B Hard contract
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Italy 18.9 19.3  +24%

Europe (excl. Italy) 22.4 34,9 +55.5%
North America 13,8 151 +9.4%
ROW 17,0 151 -11.3%
TOTAL 121 84.4 +171%
Europe was up ~55% YoY with solid organic growth Region %incidence - F1Q 26

across key markets, like Spain, Switzerland and
France, as well as some early signs of recovery in the
DACH region.

23%

) . . . : Italy
North America ~9% YoY, with positive organic trend in

the US. Europe (excl. Italy)

) B North America
ROW (down ~11%) impacted by slowdown and

regional shifts by Luxury Contract.

B ROW
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Financial results | Despite operating deleverage weights on organic EBITDA and Net Income, Gross

margin incidence remains broadly stable - both in the old and new consolidation perimeter

Profit & Loss | €miln

F1Q 25 %
Revenue 721 100.0%
Otherincome 1.4 1,9%
Total Revenue 73,5 101.9%
Operating Costs (54.0) (74.9%)
Added Value 19,5 27,0%
Personnel Costs (14.2) (19,7%)
Adj. EBITDA 5.3 7.3%
D&A (3.4) (4,7%)
Adj. EBIT 1.9 2.6%
Net Financial Expenses (1.4) (1.9%)
Adj. EBT 0.5 0.7%
Tax Expenses (0.2) (0,.29%)
Adj. Net Income 0.3 0.4%

«  Gross margin incidence broadly stable:

F1Q 25 %
Revenue 721 100.0%
Variable costs (49.2) -68.3%
Gross margin 243 33.6%
Fixed costs (19.0) -26.,3%
Adj. EBITDA 5.3 7.3%

F1Q26
84.4
17
86.1
(64.4)
217
(16.0)
5.7
@7
2.0
(1.9)
0.1
(0.3)
(0,2)

FQ26

84.4
(568.9)
27.6
(21.9)
5.7

+  Fixed costs, net of Mohd effect, amounted to ~18.6 mln.

BDEXELANCE

%
100.0%
2.0%
102.09%
(16.3%)
25.7%
(19.0%)
6.71%
(4.49)
2.3%
(2.2%)
0.1%
(0.4%)
(0.3%)

%
100.0%
-69.3%

32.6%

-26.0%
6.7%

- 33.9%
 ex-Mohd

Revenue .-~ .

~ -
_________

724

F1Q 25 F1Q 26
Adj. EBITDA
('/ Organic (" Total \
. -383% ./ v +7.1% S

-
. ~ -
__________________

F1Q 25 F1Q 26

Mohd

.__contribution

Mohd

.__contribution
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F1Q 26 financial results | Anticipated quarterly NWC dynamics drive a temporary increase in net bank
debt

Cash Flow 1Q 26 | €mln Net Financial Position | €mln
1Q 25 FY 25 1Q 26
Net bank debt (long term) ® 13,2 527 72.0
Minorities&earnout (mostly long term)* and other 67.9 40,0 42,2
EBITDA reported 57 NFP (ex IFRS16) 811 92.7 14,2
Net Capex A.5) IFRS16 (accounting item) 38.0 37.4 36.3
Taxes and provisions (0.5) NFP ' ' o Skt 101 1503
Changes in NWC (without tax effect) (19,5) " only subject to figurative interest
IFRS 16 liabilities (2.4)
Other (0.4)
Cash flow from operating activities (18.7)
Net interests paid (0.6)
Cash flow from financial activities (0.6)

Net bank debt 1Q 26 (72.0)

BDEXELANCE (1) Net bank debt: ~ 64min cash, ~133min bank debt 14



Order intake | First-quarter intake, together
expectations

with end

of 2025 backlog. shows a trend in line with

/

Year-to-date order intake

+10%

wrt 1Q25

398.0

102.0
F12M 25 F1Q 26
W Luxury Contract Residential

\
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Update on the Announced Capital Increase

By the end of

December 11th January 20t By 1H 2026 /

May 2026

Dexelance BoD exercises the delegation

Capital Increase approved by the EGM: . . BoD to set terms of .
. : to increase the share capital. . Completion of
Capital Increase approved by the o Up to€50m - new ordinary shares . . the Capital Increase )
. . Subscription commitments for ~ Euro the Capital
BoD EGM called by the BoD o Upto€20m - “free of charge L . Launch of the
27.5 million and further expressions of . Increase
warrants Transaction

interest in support of the transaction

Issuer Dexelance S.p.A.
Regulated market Euronext Milan
Offering type Capital increase with pre-emptive subscription rights to existing shareholders

* Up to €50m — new ordinary shares

Offering size

+  Up to ©20m — warrants allotted for free and granting the right to subscribe in cash for shares

+ Investindesign / Tamburi Investment Partners and Fourleaf, jointly holding 36.64% of the share capital, committed to fully subscribe the New

- Shares deriving from their pre-emptive rights
Irrevocable subscription

commitments « 12 existing shareholders, Andrea Sasso and CEO Giorgio Gobbi, committed to subscribe all or part of their entitlements

As aresult. the Company received irrevocable subscription commitments by existing shareholders for approximately Euro 27.5 million

* Andrea Sasso confirmed his commitment to invest at least Furo 150.000 in the rights issue through the purchase and exercise of pre-emptive rights

« Gianluca Tornabene Mollura (through the holding company Tom S.r.l) and Antonio Arangiaro (through the holding company Bluna Holding S.r.L),
Additional Investments managers and entrepreneurs of the subsidiaries Mohd and Cubo Design, expressed their intention to participate in the Share Capital Increase for a
total amount equal to at least Furo 1 million each

« Investindesign, Fourleaf, and one additional shareholder holding a stake below 5% of the share capital expressed the availability to invest - in the
context of the transaction - for a total amount of Furo 6.8 million

BDEXELANCE 16






Revenue

Otherincome

Total Revenue
Operating Costs

Added Value

Personnel Costs
EBITDA

D&A

EBIT

Net Financial Expenses
EBT

Tax Expenses

Net Income

attributable to the Group
attributable to third parties

M Including PPA amortization.

@) Changes in estimates for put&call options and earnouts, including related interest effects.

BEXELANCE

Actual
F1Q 25
721
1.4
73.5
(54.0)
19.5
(14.4)
51
(5.6)
(0.6)
(2.4)
(3.0)
0,4
(2.6)
(2.6)

Adj.

0.2
0.2
2.2
2.5
1.0
3.5
(0.6)
2.9

Actual Adj.
F1Q 25
724
1.4
735
(54.0)
19.5
(14.2)
5.3
(3.4)
1.9
(1.4)
0.5
(0.2)
0.3
0.3

Actual
F1Q 26
84.4
17
86.1
(64.4)
217
(16.0)
571
(6.7
0.1
(4.0)
(4.1)
0,2
(3.8)
(4.2)
0.3

Adi.

241
21
21
4,2
(0.6)
3.6

Actual Adj.
F1Q 26
84.4

17
86.1
(64.4)
217
(16.0)
5.7
@7
2.0
(1.9)
0.1
(0.3)
(0.2)
(0.5)
0.3

ADJ DETAILS

F1Q 25
Cash based 0.2
Personnel Costs ‘ 0,2
Non-cash based 2.7
D&A 22
Net Financial Expenses @ 1,0
Tax Expenses (0.6)

F1Q 26

3.6
2.1
2.7

(0.6)

18



FY 25 1Q 26
Intangible assets 266.6 264.6
Right of use 35.3 34.2
Property, plant and equipment 37,6 37,5
Holdings and other non-current assets 19,0 19,6
Non-current assets 358.6 355.9
Inventory 69.4 781
Trade receivables 34,2 35,9
Other current assets 13,0 14,4
Current assets 116.6 128.4
Trade payables (59.0) (52.4)
Other current liabilities (52.8) (52.1)
Current liabilities (111.8) (104.5)
Net working capital 4.8 23.9
Provisions for risk and severance pay (13.9) (13.7)
Other non-current liabilities (36.1) (34.5)
Medium/long-term liabilities (48.9) (48.3)
Net invested capital 314.5 3315
Shareholders’ equity 184.4 181.0
Group shareholders’ equity 184.4 145,6
Shareholders” equity - minority interests - 36,5
Net Financial positions, banks 52,7 72,0
Net Financial position, others 77,3 78,5
Net Financial position 130.1 150,5
Equity and debt 314.5 331.5

BEXELANCE
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This presentation (the "Presentation”) has been prepared by Dexelance S.p.A. (the "Company” and together with its subsidiaries, the “Group”) for information purposes only and should not be
reproduced or redistributed. The Presentation does not constitute an offer to sell or a solicitation of an offer to buy any stock or security.

The Presentation has not been independently verified and contains summary information only and does not purport to be comprehensive and is not intended to be (and should not be used as) the sole
basis of any analysis or other evaluation. No representation or warranty (express or implied) is made or will be made as to, and no reliance should be placed on, the accuracy, completeness, quality,
relevance, sufficiency or fairness for any purpose whatsoever of any of the information contained in this presentation, including projections, estimates, targets and opinions, contained herein, and no
liability whatsoever is accepted as to any errors, omissions or misstatements contained herein relating to, or resulting from, the Presentation, its inaccuracy or incompleteness, or the use of, or reliance
upon, the Presentation. Any reference to past performance should not be taken as representative of the Group’s future consolidated financial position or results of operations, nor does it purport to
project the Group's financial position as to any future date or results of operations for any future period and should be not used for such purpose.

This document may contain specific forward-looking statements, such as statements that include terms such as "believe’, “assume’, ‘expect’, “forecast’, ‘project”, ‘could”, “will" or similar expressions.
Such forward-looking statements are subject to known and unknown risks, uncertainties and other factors that could cause the actual results, financial condition, development or performance of the
Company to differ materially from those expressed or implied in such statements. In light of these uncertainties, readers should not rely on forward-looking statements. Except as required by
applicable law, the Company undertakes no obligation to update, keep updated or revise the forward-looking statements contained in this announcement, or any part thereof, in order to adapt them to
future events or developments subsequent to the date of this document.

The unaudited income statement, balance sheet and financial position information contained in the Presentation was prepared in accordance with the International Financial Reporting Standards
('IFRS") issued by the International Accounting Standards Board (IASB") and endorsed by the European Union. The Presentation also contains alternative performance indicators that are not
recognized by IFRS. Different companies and analysts may calculate these non IFRS measures differently, so making comparisons among companies on this basis should be done very carefully. These
non IFRS measures have limitations as analytical tools, are not measures of performance or financial condition under IFRS and should not be considered in isolation or construed as substitutes for
operating profit or net profit as an indicator of our operations in accordance with IFRS.

In compliance with Article 154 bis of the Consolidated Finance Act (Legislative Decree 58/1998), the Manager in charge of preparing the company’s financial reports, Alberto Bortolin, declares that the

accounting information contained in this presentation corresponds to the underlying documented results, books of account and accounting records. Figures in tables and graphs may reflect minimal
differences exclusively due to rounding.
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This communication is not intended for publication or distribution, in whole or in part, directly or indirectly, in the United States of America, Australia, Canada, South Africa, Japan or any other jurisdiction
where such publication or distribution would be unlawful. This document does not constitute an offer or invitation to subscribe for or purchase securities in such countries or in any other jurisdiction
where such release, publication or distribution would require the approval of local authorities or would otherwise be unlawful. In particular, the document and the information contained therein may not
be distributed or otherwise transmitted in the United States of America or by means of general communication in the United States of America. The securities referred to herein may not be offered or
sold in the United States unless they are registered under the United States Securities Act of 1933, as amended (the "Securities Act”), or exempt from registration under Section 5 of the Securities Act.
The Company has not registered and does not intend to register any pre-emptive right, the Warrants or the New Shares under the Securities Act or the laws of any state of the United States of
America. The pre-emptive rights, the Warrants and the New Shares may not be offered or sold in the United States of America without registration or exemption from registration under the Securities
Act. There will be no public offering of the pre-emptive rights, the Warrants or the New Shares in the United States of America. No money, securities or other consideration is being solicited, and if sent
inresponse to the information contained in this document, will not be accepted.

This announcement does not constitute an offer to sell or a solicitation of an offer to purchase or subscribe for shares or other financial instruments. This announcement does not constitute a
prospectus within the meaning of Regulation (EU) 2017 /1129 of the European Parliament and of the Council of 14 June 2017 (the "Prospectus Regulation”), or under any other applicable law. Copies of
this document may not be sent to jurisdictions, or distributed in or sent from jurisdictions, where this is prohibited or forbidden by law. The information contained in this document does not constitute an
offer to sell or a solicitation of an offer to purchase in any jurisdiction where such offer or solicitation would be unlawful prior to registration, exemption from registration or qualification under the
securities laws of any jurisdiction. For the purposes of, inter alia, the public offering in Italy, a prospectus drawn up in accordance with the Prospectus Regulation and any other applicable regulations,
which shall be approved by CONSOB as the competent authority, will be made available in accordance with the requirements of the Prospectus Regulation and applicable regulations. Once approved,
the prospectus will be made available in the manner and within the time limits required by law at the registered office of Dexelance, at Corso Venezia 29, Milan, as well as on the Company’s website
(www.dexelance.com). Investors should not purchase or subscribe the shares referred to in this announcement other than on the basis of the information contained in the prospectus.

The information contained in this document does not constitute an offer of securities to the public in the United Kingdom. No prospectus will be published in the United Kingdom for the offer of
securities to the public. This document is distributed exclusively to and is intended for (i) persons outside the United Kingdom or (ii) investment professionals falling within Article 19(5) of the Financial
Services and Markets Act 2000 (Financial Promotion) Order 2005 (the "FSMA Order”) or (iii) persons falling within Article 49(2)(a) to (d), "high net worth companies, unincorporated associations, etc.” of
the FSMA Order, and (iv) persons to whom an invitation or inducement to engage in investment activity within the meaning of Section 21 of the Financial Services and Markets Act 2000 may otherwise
be lawfully communicated or caused to be communicated (all such persons together being referred to as “relevant persons”). The pre-emptive rights, the Warrants and the New Shares are available
only to, and any invitation, offer or agreement to subscribe for, purchase or otherwise acquire such securities will be engaged in only with, relevant persons. Any person who is not a relevant person
should not act or rely on this document or any of its contents.

In any Member State of the European Economic Area other than Italy and in the United Kingdom (each, a "Relevant State”) that has implemented the Prospectus Regulation, this document is directed

exclusively at qualified investors in that Relevant State within the meaning of the Prospectus Regulation (including in the United Kingdom, as part of domestic law by virtue of the European Union
(Withdrawal) Act 2018).
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Italy
Corso Venezia, 29 - 20121 Milano, Italy
(+39) 02.83975225

China

No.10, Lane 905, Huashan Road, Xuhui District,

Shanghai, China
(+86) 18115560 585

UK

Unit 308 Harbour Yard, Chelsea Harbour
London SW10 OXD

(+44) (0) 7428382943

USA

192 Lexington Ave.

New York, NY 10016, U.S.A.
(+1) 928 684 9771
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